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THE F.A.S.T. MONEY FORMULA 

“Folks will invest in you when you  
give them reason to do so.” – Apryl Beverly 

 
Let’s get one thing straight … 
 
I’m not a Facebook Ads Expert. It’s true. I’m just a budget-conscious entrepreneur who wanted a 
way to make more money without hustling day and night to find clients. 
 
And after years of trial and error and with many bumps and bruises to show for it, I’ve finally 
created an affordable, unique approach to using Facebook to grow my six-figure empire. 
 
And for me, that “way” has been with Facebook ads. Please, take a quick look at some of my fast 
results: 
 

• Hooked 279 new email subscribers (in one weekend) from a Facebook ad that drained a 
whopping $16.54 from my bank account.  

 
• Raked in 497 conversions in ONE DAY! 

 
• Did the UNTHINKABLE and ran an ad directly to a sales page and “slipped” up by 

earning quadruple what I spent. 
 

• Attracted 563 participants for a recent challenge (four-day ad campaign)! 
 
Now here’s the best part of my recent discovery of lucrative financial madness … it’s called the 
F.A.S.T. Money Formula. 
 
Here is how it goes: 
 

• Step #1: FOCUS on the right people 
• Step #2: ACCENTUATE the benefits of your product or service 
• Step #3: SLAY your ad images 
• Step #4: TAP into the Facebook Power Editor 

 
And now that I’ve completely intrigued you – YES, you can truly attract smokin’ HOT leads 
from Facebook. That is, if you know what to do. Most folks don’t know what to do, but you will 
after digging into this four-step money-making formula.  
 
STEP #1: FOCUS ON THE RIGHT PEOPLE 
 
The biggest mistake business owners make is targeting too many people. Your ad will be more 
persuasive if you focus on people who are ready, willing and able to invest in what you’re 
selling. During this step, you’ll personalize your message for the RIGHT audience. 
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STEP #2: ACCENTUATE THE BENEFITS 
 
Folks say “content is king,” but the reality is this: if people aren’t engaging with your content, 
you’re not benefiting from it. So, be honest … do you know the words and messaging necessary 
to engage the right people on Facebook enough to propel them into action? 
 
If not, no worries – you will after today. 
 
STEP #3: SLAY YOUR AD IMAGES 
 
We all LOVE sharing and commenting on photos on Facebook. But for some reason, business 
owners tend to want to toss up any old boring, unexciting image for their ads. And this is when 
would-be buyers keep scrolling. 
 
To slay your images, you simply need to share images that resonate with your Facebook 
audience, and you don’t have to be a design guru to do that. 
 
STEP #4: TAP INTO THE POWER EDITOR 
 
Like some of you, one of my first experiences with Facebook ads was smacking that blue Boost 
Post button on my Fan page. While I was excited to get a few new fans liking my “boosted” post, 
I had no idea I was literally throwing away tons of money every single time I hit the Boost 
button or created an ad using Facebook’s Ad Manager. 
 
You see, what you likely don’t know is the Power Editor allows you to boost posts and create an 
ad in seven minutes or less AND maximize every single dollar you spend on ads.  
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TOP 2 SECRETS FOR CRAFTING FACEBOOK POSTS TO 
SKYROCKET ENGAGEMENT 
In these here Internet streets, stories sell. Plain and simple. You see, folks are tired of the ole 
one-two “buy my stuff, buy my stuff.” 
 
People want to be entertained and that’s exactly what a great story will do. In addition to 
compelling folks to smack the buy button.  
 
Let’s look at a few of my recent, highly engaged posts that made my bank account smile without 
me having to slap folks upside the head with a sales pitch OR spend upfront money on a 
Facebook ad: 
 
HUMAN STORY 
 
The “Human Story” is crafted by telling a relatable story that leads to a sales pitch. It’s engaging, 
compelling and hooks the reader so they never even realize they’re reading a sales pitch until 
they reach the end of story. And by that time, they’re ready to smack the buy button. 
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“WERK ETHICS” STORY 
 
This type of story is crafted by simply letting your audience know what you’ve been working on. 
However, you choose your words wisely to incorporate details on how you can serve your 
audience without coming right out and saying, “hire me to do XYZ for you.” 
 
Now, as you see there’s no link in this post, However, the link in my sidebar profile (at the time 
of this post) took my Facebook besties to the page to purchase the W.E.R.K. Bundle and boy did 
that smack the buy button! 
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ENTREPRENEUR LIFE STORY 
 
This last post sample I’m sharing has sparked quite a few heavy debates on my timeline. Folks 
have unfollowed me. Folks have blocked me. And folks have invested in me.  
 
You see, a lot of entrepreneurs will only tell you about the freedom, rainbows and sunshine lives 
they live. Their clients are all perfect. Their cash flow is on point. Their kids and significant 
others are super supportive. 
 
But real talk … that’s not a daily thing for most entrepreneurs. And I make it a point to tell the 
OTHER side nobody else seems to want to reveal. 
 
To craft this story, all you need to do is be transparent with your audience and leave an “open 
gap.” Leaving an “open gap” simply means you’re telling the story without passing judgment 
about the story.  
 
I see so many of my biz besties “reverse engineering” this type of post. And I love it, but the 
issue is, they’re closing the story with their own perspective. And while some folks may agree or 
even disagree, you’ll get way more engagement if you leave the story open. 
 
Here are two examples of this: 
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See how in each of these examples, I never once pass judgment or interject my feelings into the 
story. I simply tell the story and leave it open for opinions.  
 
Let me bottom line this for you: 
 
If you want to sell online, you’ll need to put yourself in the shoes of a comedian. You see, a 
comedian takes notice of everything that happens in his world so he can later tell a story about it. 
As an online entrepreneur, you’ll need to find a way to do the same.  
 
We all have clients, crazy vendors/partners we interact with every single day. Don’t just sit on 
those experiences. Turn them into stories that sell and serve your audience.  
 
SWEET CHERRY ON TOP TIP 

Now, when you share a banging post that gets a ton of engagement, you can flip it (like I do) and 
post it on your Business Page and run an ad from there so you get the post in front of even more 
people. #ChaChing  
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THE INSIDE SCOOP ON HOW PLASTERING MY PRETTY FACE 
ALL OVER FACEBOOK HAS MADE MY BANK ACCOUNT SMILE 
The blockbuster secret here is tapping into the power of video ads. But not just any video ads … 
LIVE video ads. You see, you can turn your Facebook LIVE broadcasts into ads by creating a 
custom audience and retargeting a new ad to the audience that watched the video ad. 
 
Watch me crawl inside the Power Editor to show you what this looks like.  
 
Now, because I’m running my “money” ad to “warm traffic,” I’m much more likely to convert 
than if I were running a “sales ad” to a cold audience.  
 

 

 



 
 

10 

 

  



 
 

11 

LIVE FACEBOOK AD REVIEWS 
During this segment of the Masterclass, I’m going to walk you through a couple of my recent ads 
and show you the target audience and everything! 
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Want the full inside scoop on the F.A.S.T. Money Formula and how I’ve been able to 
continuously pimp Facebook?  
 
Get the F.A.S.T. Money book here: fastmoneybook.co 
 
OR get the F.A.S.T. Money Video Course here: http://thecopycloset.com/fastmoneyvidcourse/ 
 
As a CopyCloset member, you get 20% off the course when you use the following code as 
shown, all lowercase: 
 
closet20 
 
 


